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The Wedge offers a powerful, proven technique to distinguish you from the
incumbent agent and help you win new business. You will dramatically increase
your "win ratio" and add satisfied clients to your book of business by researching
apotential client, building rapport, and discovering the client's inner
dissatisfaction in the current relationship.

Learn Why Traditional Selling Doesn't Work

Learn What Y ou Need To Know To Win Rapport, Discovery, Differentiation
The Six Steps of The Wedge

Wedge Scripting Aids

and More!

Randy Schwantz s The Wedge strips away the theoretical and packs in the most
practical sales techniquesto come along in the last ten years. If asalesperson is
not Driving the Wedge, they re just spinning their wheels!

Richard F. Yadon, Jr.

Director of Sales

Willis Corroon Corporation of Kansas

After reading The Wedge, and applying its principles to my sales presentations, |
landed arather large account that | know a competitor was also avidly pursuing.
That alone makes the investment in this book worthwhile.

kemspeaks

Amazon.com online reviewer

Phoenixville, PA

Randy Schwantz is President & CEO of The Wedge Group, a sales training and
consulting firm headquartered near Dallas, Texas. Heis in the business of
helping agencies, carriers and other companies accelerate their profitable growth
by integrating their sales people, support staff and executive leadership into a
high-performance team.
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Richard F. Yadon, Jr.

Director of Sales

Willis Corroon Corporation of Kansas

After reading The Wedge, and applying its principles to my sales presentations, | landed arather large
account that | know a competitor was also avidly pursuing. That alone makes the investment in this book
worthwhile.
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Amazon.com online reviewer

Phoenixville, PA

Randy Schwantz is President & CEO of The Wedge Group, a salestraining and consulting firm
headquartered near Dallas, Texas. Heisin the business of helping agencies, carriers and other companies
accelerate their profitable growth by integrating their sales people, support staff and executive leadership into
a high-performance team.
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Editorial Review
Users Review
From reader reviews:
Jack Evans:

What do you in relation to book? It is not important to you? Or just adding material when you need
something to explain what your own problem? How about your free time? Or are you busy man or woman?
If you don't have spare time to try and do others business, it is make you feel bored faster. And you have
spare time? What did you do? All people has many questions above. They must answer that question because
just their can do that. It said that about e-book. Book is familiar on every person. Yes, it is suitable. Because
start from on pre-school until university need this specific The Wedge: How to Stop Selling and Start
Winning to read.

Alan Levin:

This book untitled The Wedge: How to Stop Selling and Start Winning to be one of several books which best
seller in this year, that's because when you read this guide you can get alot of benefit onto it. Y ou will easily
to buy this particular book in the book retailer or you can order it by way of online. The publisher of the
book sells the e-book too. It makes you more readily to read this book, since you can read this book in your
Mobile phone. So thereis no reason to you to past this publication from your list.

Mary Fox:

The reason? Because this The Wedge: How to Stop Selling and Start Winning is an unordinary book that the
inside of the guide waiting for you to snap the item but latter it will shock you with the secret it inside.
Reading this book beside it was fantastic author who else write the book in such amazing way makes the
content interior easier to understand, entertaining way but still convey the meaning completely. So, itis
good for you because of not hesitating having this anymore or you going to regret it. This unique book will
give you alot of gains than the other book possess such as help improving your expertise and your critical
thinking approach. So , still want to postpone having that book? If | ended up you | will go to the publication
store hurriedly.

Danica Johnson:

The book untitled The Wedge: How to Stop Selling and Start Winning contain alot of information on this.
The writer explains your ex ideawith easy technique. The language is very clear to see all the people, so do
certainly not worry, you can easy to read the item. The book was compiled by famous author. The author
will bring you in the new era of literary works. Y ou can actually read this book because you can please read



on your smart phone, or gadget, so you can read the book throughout anywhere and anytime. In asituation
you wish to purchase the e-book, you can wide open their official web-site aswell as order it. Have anice
examine.
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